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As we cross 2018’s halfway mark, several related themes have emerged
that will likely continue to shape the investment landscape for the balance
of the year. The strong U.S. economy continues to provide a foundation for
the Federal Reserve’s path toward policy normalization. Robust earnings
growth continues to buoy U.S. equities against the backdrop of agita-inducing
geopolitical developments, although rising short-term interest rates and
central bank balance sheet shrinkage will likely have the greatest ongoing
influence on markets.

U.S. Economy
To be sure, the U.S. economy’s strength continues to provide a compelling
backdrop for investors. In May, the unemployment rate ticked lower to
a better-than-expected 3.8%, and is now approaching lows last seen in
the 1960s. The same employment report also revealed a modest, but
encouraging, 2.7% bump in wages over the prior year.
The manufacturing sector is benefitting from accelerating demand, as the
58.7% reading in May’s Institute for Supply Management (ISM) Manufacturing
Index reflected broad strength in both new orders and backlogs. Anecdotally,
survey respondents acknowledged concerns regarding the potential impact
of tariffs and noted that higher costs will likely drive price increases in the
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second half of the year. May’s ISM Non-Manufacturing Index also showed strength,
registering growth for the 100th consecutive month with a 58.6% reading.
Fourteen of the 15 industries covered in the index also reported growth.

There is a growing
consensus that the
U.S. is currently in
the later innings of
the economic cycle

On June 28, the U.S. Bureau of Economic Analysis revised its reading of firstquarter Gross Domestic Product to reflect 2% annualized growth. The solid
showing was supported by positive contributions in personal consumption as
well as nonresidential fixed investments. The latter suggests that businesses are
applying savings generated by the 2017 Tax Cuts and Jobs Act toward increases
in capital expenditures. Moreover, the consensus forecast for 2Q annualized GDP
growth is 3.4% as of June 30.
Exhibit A: Annualized Quarterly U.S. GDP Growth
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Source: Bloomberg, Fiduciary Trust.

As discussed in Fiduciary Trust’s Q2 Market Outlook, there is a growing consensus
that the U.S. is currently in the later innings of the economic cycle. This theme will
likely serve as a leitmotif that will run through the capital markets until the cycle
reaches its natural end.
To this point, the financial “commentariat” has started to focus on certain traits
characterizing late-cycle behavior, particularly as lenders increase bank-loan
issuance while credit-quality trends lower. As bank loan investor protections and
underwriting standards decrease, valuations expand, and interest rates normalize,
investors should consider rotating their credit exposure into investment-grade fixed
income with shorter durations.

Fiduciary Perspective Q3 2018

3

Interest Rates
At its June meeting, the Federal Open Market Committee (FOMC) reflected the Fed’s
confidence in the economy by raising the Fed Funds target short-term rate by 25
basis points (bps) to a range of 1.75% to 2%. The increase also came on the heels
of the Consumer Price Index’s largest year-over-year jump since 2012 and speaks
to the Fed’s efforts to temper inflationary pressures.
The FOMC meeting confirmed that the economy remains not only in fine form, but
appears to be accelerating. Furthermore, inflation is moving closer to the central
bank’s target 2% rate.
The 10-year Treasury yield eclipsed the psychologically important 3% threshold
on multiple occasions in the second quarter, finishing the quarter at 2.85%. The
flattening yield curve — another characteristic more common in the later innings
of an economic cycle — raised some red flags for investors over the past three
months. When the Fed began raising rates in December 2015, the spread between
two- and 10-year Treasury notes was over 120 bps. During the second quarter, the
spread narrowed and ended the quarter at 33 bps.
As the yield curve flattens, this typically reduces the ballast value of intermediateand longer-dated bonds, a theme we discussed in last quarter’s Market Outlook.
This was a contributing factor that influenced our decision to rotate into shorterduration fixed income.
Exhibit B: U.S. Treasury Rates
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U.S. Equity Markets
Equity investors are well attuned to the impact of rising interest rates and the potential for the higher cost of capital to
affect both consumer spending and corporate profits. In the second quarter, however, the S&P 500 reversed course,
posting a solid gain of 3.4%. Volatility was also less pronounced compared to the first quarter, although lingering
skittishness was evident in the reactions to rising bond yields.
Second quarter performance was ultimately an earnings story, as strong profits were a catalyst for equities across both
large- and small-cap stocks. Among the S&P 500 companies reporting Q1 earnings over the past three months, 77%
posted EPS higher than expected. Collectively, their earnings grew by an impressive 25%. Nine of the eleven S&P 500
sectors posted double-digit earnings growth, with the energy, materials, and technology sectors showing the most
acceleration during the quarter. Current estimates ahead of the July reporting season are projecting second quarter
year-over-year profit growth of 19%.
Equally notable was the bullishness among small businesses, which account for roughly half of all private-sector jobs.
The May Small Business Optimism Index released by the National Federation of Independent Businesses tracked
record highs in earnings trends, and 62% of survey respondents signaled that they had made capital outlays on new
equipment, vehicles, or facilities improvements. Despite some volatility in April, the Russell 2000 Small Cap Index
posted a strong 7.8% gain on the quarter and remained largely shielded from the unsettling verbal volleys attendant in
trade disputes. Trade discussions were a fixture of financial headlines during the quarter.
As earnings accelerate, valuations are beginning to appear less expensive. At quarter end, the forward 12-month
price-to-earnings ratio of the S&P 500 stood at 16.2x, which is consistent with the 25-year average of 16x. Given
the recent economic trends, we will be monitoring valuations closely, as inflationary pressures will generally have a
gravitational effect on these ratios. Assuming that we may be entering a higher inflationary regime — which is not
unexpected given the stimulus of December’s tax cuts — P/E ratios could contract.
Exhibit C: Total Returns by Asset Class
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Note: Data as of June 30, 2018
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Global Economy
While the Federal Reserve is trying to strike the right policy posture in the face of
an accelerating economy, the European Central Bank (ECB) is contending with a
decelerating economy, thanks in part to a rising euro which has clipped exports.
The ECB signaled its intention to apply the brakes to its bond-buying program,
but left interest rates untouched given the emergence of new risks ranging from
political upheaval in Italy to June’s inconclusive and rancorous G7 meeting.
The G7 meeting, recently held in Quebec, underscored the growing trade rift after
the U.S. imposed tariffs on steel and aluminum imports, which went into effect on
June 1. IMF Managing Director Christine Lagarde noted that the escalation of trade
tensions represents the global economy’s “biggest and darkest cloud.” Although
Canada, Mexico, and the EU have promised retaliatory measures, it remains to be
seen the extent to which other countries respond in kind. If what’s past is prologue,
trade wars are conflicts without victors, as each side suffers losses as they jockey
for advantage. Thankfully, the current state of trade tensions amounts to a skirmish
rather than a war. If we are lucky, it will remain so.
Within the Eurozone, Italy’s political turmoil gave the continent one of its episodic
existential frights. Following nearly three months in which the country was unable to
form a coalition after its March election, the prospect of a snap election to resolve
its hung parliament introduced new fears that a referendum vote could determine
whether Italy remains in the EU. In June, however, Italian Finance Minister Giovanni
Tria eased worries when he re-asserted Italy’s commitment to the euro. These fears
were likely overblown, as a majority of Italians favor remaining in the Eurozone.
Even as these developments and rising oil prices chipped away at momentum, the
global economy continued to expand, according to the Organization for Economic
Cooperation and Development. Among the G7 economies, Germany, France, and
Canada registered the fastest rate of real GDP growth in the first quarter. Japan,
meanwhile, posted the slowest growth, and even saw its economy contract slightly.
Across the broader G20, India again was the Q1 pacesetter among developing
nations, followed closely by China.
While geopolitical tensions in the second quarter may have created more questions
than answers, the June meeting between U.S. President Donald Trump and North
Korean leader Kim Jong Un could set the stage for further negotiation toward
denuclearization on the Korean peninsula. While this was welcome news in Asia,
U.S. allies South Korea and Japan were taken by surprise by the U.S.’s concession to
suspend military exercises with South Korea. It is still very early in the rapprochement
of bi-lateral relations between the United States and North Korea, and is therefore
too soon to be cheered by recent developments. The history of deals with North
Korea is characterized by being rich with promise, but short on delivery.
As we move into the second half of the year, monetary policy will remain the
focal point for investors, particularly as the Federal Reserve, ECB, and the Bank of
England chart increasingly similar paths forward. It appears that the policy pivot of
interest rate normalization is finally at hand. If the Fed becomes more aggressive
in trying to counter inflation, a stronger dollar could have an outsized effect on
emerging market (EM) economies.

The G7 meeting,
recently held
in Quebec,
underscored the
growing trade
rift after the U.S.
imposed tariffs
on steel and
aluminum imports

6			

Fiduciary Perspective Q3 2018

Global Equity Markets

Assuming trade
tensions do not
escalate further,
the seeds are in
place for a pickup
in trade flows
that will benefit
European equities
down the road

The global equity markets were generally down in the second quarter. The MSCI
EAFE Index, which measures the international developed markets excluding the U.S.
and Canada, finished the quarter down 1.2% The MSCI European Monetary Union
Index, meanwhile, was weighed down by Italy’s uncertainty and lost 2.7% in the
second quarter, while the MSCI Pacific Index finished Q2 down 1.4%. The dollar’s
strength over the past three months has already impacted EM shares, as measured
by the MSCI Emerging Markets Index, which fell 8% on the quarter. The MSCI EAFE
index closed the quarter with a forward 12-month P/E ratio of 13.6x, while the
MSCI Emerging Market Index ended June with a forward P/E ratio of 11.3x.
Europe’s economic slowdown should not be entirely surprising given the euro’s run
against the dollar. Assuming trade tensions do not escalate further, the seeds are in
place for a pickup in trade flows that will benefit European equities down the road.
Indeed, Europe’s economic cycle appears roughly 12 to 18 months behind the
U.S., so while near-term roadblocks remain, the European market likely has a longer
runway than that of its American cousin.
Among EM stocks, investors are digesting parallel narratives. One is that while
China’s GDP growth of 6.8% in the first quarter topped forecasts, observers expect
a controlled deceleration as the government moves to manage risk and contain
rising debt levels. Given China’s outsized influence on EM indices, this could weigh
on EM equities for the balance of the year, particularly if the U.S. and China trade
skirmish escalates into a trade war. The other narrative relates back to currency
risk: if the U.S. economy continues to grow and the Fed becomes even more
aggressive in normalizing monetary policy, EM countries with dollar-denominated
financing will effectively face a higher debt burden.
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Looking Ahead
As the market confronts several potential challenges ranging from ongoing trade negotiations to rising populist
movements that influence geopolitical developments, the economy’s underlying strength should remain supportive of
earnings. The wild card, however, will remain the extent to which central banks are able to normalize monetary policies.
Over the medium- to longer-term time horizons, investors will also be tracking certain market characteristics that tend
to reflect the later stages of a cycle, from the accelerating debt issuance to labor-market tightness’s impact on growth.
As always, we will continue to assess both the risks and opportunities that present themselves in the second half of
the year to help our clients remain well-positioned in this dynamic environment. ■
Exhibit E: FTC Asset Class Perspectives

Attractiveness

Asset Class

Key Thoughts

Less Neutral More

Equities

U.S. Large Cap
U.S. Small Cap



International Developed



Emerging Markets

Solid earnings growth; however, multiple expansion unlikely
given increased inflation and political risks, and extended bull
market
U.S.-centric nature of business models is appealing
due to economic growth and tax reform; less
impacted by a potential trade war
Relatively attractive valuations and good economic footing
Appealing long-term growth prospects, but rising risk
associated with trade wars and a strengthening dollar



U.S. Investment Grade



Traditional “ballast” asset class, currently influenced by rising
rates and decreased global demand. Recommend shorter
duration given rate normalization

U.S. Inflation Indexed



Tight labor markets and increased fiscal stimulus heightens
the potential for higher inflation



International



Alternatives

U.S. High Yield

Gold

Cash

Fixed Income



Cash

Hedge Funds

Underwriting standards are deteriorating, and robust
issuance points to late cycle conditions



Currency translation will hinder returns; rising interest
rates in the U.S. make international fixed income less
attractive
A safe haven asset which is cyclically strong with low to
negative correlations to most other asset classes; hedges
extreme volatility
Overall asset class has disappointed these past few years;
correlations to equities higher than forecasted; talent pool of
managers is limited



Uncorrelated asset with almost no volatility; additional “ballast”
offering amid rising rates



Note: Updated July 10, 2018, and subject to change
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Charitable Gift Bunching:
Under the New Tax Law

The bunching
technique may
benefit donors
whose noncharitable itemized
deductions fall
below the new
higher standard
deduction

The federal tax law enacted at the end of 2017 may allow for an increased use
of charitable gift “bunching” in order to accomplish philanthropic goals. The new
$10,000 cap on deductions of state and local income and real estate taxes could
bring the standard deduction into play for high-net-worth households who might
never have considered it before. The bunching technique may benefit donors whose
non-charitable itemized deductions fall below the new higher standard deduction
($24,000 for persons married filing jointly), so long as the donor has sufficient
taxable income to fully deduct several years of charitable contributions in a single
year, given deduction limits.
Bunching involves consolidating tax-deductible charitable contributions that would
normally be made over multiple years into a single tax year. In the consolidated
year, the donor contributes to a charitable giving vehicle, such as a donor-advised
fund (DAF), and receives an immediate tax deduction through itemizing deductions
on his or her federal tax return. The donor would then recommend grants from the
donor-advised fund to qualified charities over several years, allowing the donor to
utilize the now higher standard deduction in those years. The following hypothetical
example involving Bill and Susan Smith illustrates the charitable gift bunching
technique:
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Potential Itemized Deductions:
State and Local Income
and Real Estate Tax

$10,000 (max allowable of their $75,000 expense)

Mortgage Interest

$0 (no mortgage)

Medical Expenses

$0 (expenses did not exceed 2018 7.5% of AGI floor)

Charitable Giving

$30,000 (typical annual gifts to qualified charities)

Total

$40,000

Standard Deduction:

$24,000 (for married filing jointly)

Using a typical direct annual charitable gift approach, the Smiths would lower their
federal tax bill by itemizing their deductions ($40,000) rather than electing the
$24,000 standard deduction. Assuming their deductions did not change, over a
four-year period the Smiths would benefit from a cumulative $160,000 in federal
tax deductions (four years at $40,000 per year).
Using the charitable gift bunching approach, in the first year the Smiths would fund
a DAF, with a sponsoring nonprofit with $120,000 in appreciated securities: an
amount equaling four years of their planned charitable giving. Since their federal
adjusted gross income (AGI) is greater than $400,000, they can fully deduct the
DAF contribution, as it is less than 30% of their AGI. (The deduction limit is 60%
of AGI for cash charitable contributions, and unused deductions may generally be
carried forward for up to five future years.) Combining the charitable contribution
with their $10,000 of deductible state income and real estate taxes, the Smiths
could take a $130,000 itemized deduction in year one for federal tax purposes.
Although the Smiths could donate cash to the DAF in this bunching approach,
donating appreciated securities held for more than one year would result in their
not incurring capital gains tax on such appreciation.
Since their only potential itemized deduction in years two through four would be
the $10,000 in state and local income and real estate taxes, the Smiths would then
elect to take the higher $24,000 standard deduction in each of the three years.
Across the four years covered by their bunched donation, the Smiths would receive
$202,000 in federal tax deductions ($130,000 in year one, plus $24,000 per
year in years two through four). During each of those four years, the Smiths would
annually recommend that $30,000 in grants be made from the DAF to the IRSqualified charities they select. This approach is illustrated on the following page.

Bunching involves
consolidating
tax-deductible
charitable
contributions that
would normally
be made over
multiple years into
a single tax year
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Example: Direct Annual Gifts vs. Bunching
Year 1
Year 1
OPTION ONE: DIRECT ANNUAL GIFTS
OPTION ONE: DIRECT ANNUAL GIFTS
Direct Gi7s to
$30
Direct Gi7s to
Chari<es
$30
Chari<es
OPTION TWO: CHARITABLE GIFT BUNCHING
OPTION TWO: CHARITABLE GIFT BUNCHING
Contribu<on to DAF
$120
Contribu<on to DAF
$120
Grants from DAF to
$30
Grants
from DAF to
Chari<es
$30
Chari<es

Year 3

Year 4
Year 4

Total
Total

$30
$30

$30
$30

$30
$30

$120
$120

$0
$0

$0
$0

$0
$0

$120
$120

$30
$30

$30
$30

$30
$30

$120
$120

Year 3
ﬁgures in thousands
ﬁgures in thousands

Annual Federal
Personal
DeducFons
Annual
FederalIncome
Personal Tax
Income
Tax Deductions
Annual Federal
Personal
Income
Tax
DeducFons
$130
$130

$120
$120

Direct Annual GiIs
Direct Annual GiIs
Charitable GiI Bunching
Charitable GiI Bunching

Year 2
Year 2

Itemized
Itemized

$24
$24

$40
$40
$24
$24

Year 3
Year 3

$24
$24

Standard
Standard

Year 1
Year 1

$40
$40
Standard
Standard

$0
$0

$40
$40
Standard
Standard

$20
$20

$40
$40

Itemized
Itemized

$40
$40

Itemized
Itemized

$80
$80

Itemized
Itemized

Thousands
Thousands

$100
$100

$60
$60

Total DeducFons
Total
Over DeducFons
Four Years
Over Four Years
$160
$160
$202
$202

Itemized
Itemized

$140
$140

Year 2
Year 2

Year 4
Year 4

Note: Example based on married couple filing jointly with $10,000 in allowable federal itemized deductions before any charitable
deductions. Assumes there are no investment returns or expenses in the donor-advised fund and that itemized charitable deductions
are fully deductible, given federal tax law charitable deduction limits. Non-charitable itemized deductions are assumed constant
throughout the four years.
Source: Fiduciary Trust
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In this example, the charitable gift bunching approach would generate a total of
$202,000 of tax deductions over the four years, compared to the $160,000
generated without bunching. The additional $42,000 in tax deductions would likely
result in lower taxes, assuming that the Smiths’ AGI and federal tax rates remained
constant throughout the four-year period.
Before implementing a charitable gift bunching approach, however, it is important
to examine several factors specific to your financial situation, the charitable giving
vehicles used and your charitable objectives. You should consult your tax and
wealth advisors to see if charitable gift bunching is the best practice for you, and if
appropriate, to determine how best to implement this technique. ■

Learn More About Fiduciary Trust’s
Donor-Advised Funds Program:
For more information visit: www.fiduciary-trust.com/daf
Note: the new account opening minimum for our donor-advised
fund program is $50,000

Consult your tax
and wealth advisors
to see if charitable
gift bunching is the
best practice for you
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Enhancing the Digital Client Experience
Authors
Delivering personal service to clients through experienced, high-integrity professionals
is a key dimension distinguishing Fiduciary Trust from other firms. We also believe
that augmenting these personal relationships with technology can provide additional
value by enabling clients to access our insights and their account information through
digital channels. We have delivered a number of new features over the past two years
and will soon release a new portal to enhance online account access for clients.
Some of our enhancements since 2015 include:
Todd H. Eckler
Chief Marketing Officer

• A new, mobile device-friendly website
• An expanded library of online thought leadership (with more than 50 pieces
of content)
• Regular webinars on market outlook, wealth planning and other topics
• A collection of thought-provoking videos, including one on recent changes to
tax law
• Timely, ongoing email distribution of our thought leadership
• Expanded social media presence, enabling clients to see our latest media
coverage

Robert J. Jeffers

We are now preparing to launch our next wave of digital enhancements, which
will provide clients with a transformed experience when accessing their account
information online.

Chief Operating Officer

Key features of our new client portal include:
• A graphical, more user-friendly presentation of information
• Customizable views based on desired dates and types of information
• Expanded online access to data and activity, including historical account
values, holdings, transactions and tax lots
• Access to up to five years of account statements
• Secure sharing and storage of key documents
• An app for convenient, mobile access to account information
• When authorized, the aggregation of data across multiple family members

Fiduciary Perspective Q3 2018
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Information security continues to be a top priority for Fiduciary Trust. Our new site incorporates some of the latest
available security options. Consistent with our current client portal, and in contrast to some other financial services
companies, we do not allow distribution or trade requests to be made online. Those requests require you to directly
contact your Fiduciary Trust professional, providing a higher level of security.
We will be implementing a phased rollout of the new portal in the third quarter of this year. If you have an existing
online account, we will be in touch soon regarding the transition to the new portal. For clients who do not yet have an
online account, we will contact you in the early fall with information about setting one up. Although we encourage the
use of our online portal, clients are not required to have online account access.
We hope you find the new client portal a valuable tool. If you have questions about our new online capabilities, please
contact your Fiduciary Trust Officer or Rob Jeffers (rjeffers@fiduciary-trust.com or 617-574-3431). ■
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Estate Planning To Address
Divorce Concerns

Author

Good estate planning includes taking steps to protect a family’s wealth from various
risks. A common risk is the possibility that a child or other family member might
become entangled in a divorce. Our experiences and our observations of those
around us demonstrate that the possibility of divorce is very real. And with it comes
the potential for assets that we intend to transfer to family members to be at risk.

Robert G. Holdway, Esq.
Vice President & Trust Counsel

Clients should weigh the possibility of divorce when planning their estates. Those who
are concerned about this possibility should create trusts for family members instead
of transferring assets to them outright. With a properly-designed trust, it is possible
to avoid the direct transfer of the family’s assets to a beneficiary’s ex-spouse as part
of the division of their “marital estate.” Instead, the role of the trust in the divorce
proceeding can be limited to being a factor that might indirectly affect the division of
other assets that are included in the marital estate.

Trust Design Features To Consider
Two cases decided recently by the highest court in Massachusetts, Pfannenstiehl
v. Pfannenstiehl (2016) and Ferri v. Powell-Ferri (2017), indicate that clients may
reduce the risk of a court including a trust interest in a beneficiary’s marital estate
if their trusts include one or more of the following design features:
• Multiple current beneficiaries – A beneficiary’s trust interest is less likely
to be included in his or her marital estate if there are other beneficiaries who
may currently receive distributions of income and/or principal.

Access More:
To download the full six-page
version of this article visit:
www.fiduciary-trust.com/
divorce-estate-pdf
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• An “open” class of beneficiaries – A class of beneficiaries is “open” when
it may be expanded by the birth of additional family members after the trust is
established. An example would be a trust for the benefit of one’s adult child,
that child’s son and daughter, and any children, grandchildren, etc. who might
be born in that child’s branch of the family tree in the future
• Broad trustee discretion to make distributions – If the trust gives the
trustee broad discretion to make distributions, a beneficiary’s interest is
generally viewed as being too uncertain to be a property interest that could
be included in the marital estate. A narrower right to receive distributions for
a beneficiary’s health, education, maintenance, or support, is more likely to be
viewed as a property interest.
• No withdrawal rights at “benchmark” ages – Many trusts give a beneficiary
the right to withdraw portions and then all of the trust when he or she attains
certain ages. People who include these rights in their trusts have relatively
little interest in controlling their wealth throughout the beneficiary’s lifetime.
They also presume that at certain ages the beneficiary will be sufficiently
responsible to handle the assets. Clients who are concerned about the risk of
divorce should consider not including such withdrawal rights in their trusts.
• No powers of appointment – Many clients enhance the long-term flexibility
of their estate plans by giving beneficiaries the power to appoint trust assets.
These powers usually are exercisable at death by the inclusion of language
in the beneficiary’s will. In at least one case, a Massachusetts court cited a
power of appointment as a contributing factor in including a trust interest in a
divorcing beneficiary’s marital estate.
The Ferri case is particularly notable for its impact on trusts that are already in
existence. In that case the court strongly suggests that such a trust may not be
modified by the process of “decanting” to protect the assets from a beneficiary’s
divorcing spouse.
These are our general observations based on Massachusetts law. They should
not be interpreted as advice for any specific client situation. Such advice would
require the involvement of an experienced lawyer, with whom we would be happy
to collaborate. For those clients who live outside Massachusetts, this article is
informative, but consultation with local lawyer familiar with the laws of their state
would be important. ■

Disclosure: The opinions expressed in this publication are as of the date issued and subject to change at
any time. Nothing contained herein is intended to constitute investment, legal, tax or accounting advice, and
clients should discuss any proposed arrangement or transaction with their investment, legal or tax advisors.
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News & Notes
Hans Olsen has joined as
Chief Investment Officer
John Morey has joined as
Head of Client Service and
Business Development
Jody King has been
promoted to Vice President
and Director of Financial
Planning
FTC is a finalist for a
WealthManagement.com
award in the Custody
category for its Corporate
Social Responsibility/
Diversity initiatives
FTC has earned an
award for its website
transformation from
The American Business
Awards®

Expanding Our Team:
A Letter from Our President & CEO
Dear Friends and Clients,

Hans F. Olsen, CFA
Chief Investment Officer

John P. Morey
Head of Client Service
& Business Development

Learn More:
For more information about
Fiduciary Trust’s services,
please contact your Fiduciary
Trust officer or John Morey at
jmorey@fiduciary-trust.com
or 617-574-3459

I want to provide a brief mid-year update on our activities so far in 2018. Over the
past several months, we have navigated challenging global markets, held client and
professional events on eldercare and women’s health, launched several technology
projects — one of which is a new online client portal that will be rolled out before
the end of the year — and continued to serve the individual needs of our clients.
In addition, as part of our ongoing investment in professionals, we are pleased to
welcome two senior team members. In May, Hans Olsen joined as Chief Investment
Officer and John Morey joined in the newly created role of Head of Client Service
and Business Development.
Hans comes to Fiduciary from the investment firm Stifel Nicolaus, where he
was Global Head of Investment Strategy. He joined Stifel in 2015 as part of its
acquisition of the Barclays U.S. Wealth Management unit, where Hans served
as Global Head of Investment Strategy, Head of the Global Asset Allocation
Committee, and CIO of its Delaware Trust Company. Previously, he served as CIO
for J.P. Morgan’s Private Wealth Management business in the U.S. and as CIO of
Bingham Legg Advisers in Boston. At Fiduciary, he is responsible for the strategic
direction of our multi-asset class investment philosophy, along with due diligence
and manager selection in public and private markets.
John joins us from GMO LLC, the global asset manager headquartered in Boston,
where he was a Partner and for the past 15 years served as Head of Client
Relations, North America. Prior to GMO, John was a Senior Manager at Putnam,
and previously spent a decade as a Managing Director at BankBoston in its Private
Client and Business Banking groups. Here at Fiduciary, John will be responsible for
overseeing and working with all the Investment Officers on our wealth management
services to existing and new clients.
I am delighted to share the news of the additions of Hans and John, and we look
forward to your meeting them during the coming months.
Sincerely,
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